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NAIFA Advocates for Your Clients and Protects Your Business!
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,
A big thank you goes out to our newest members that have joined the NAIFA-Minot association in 2007.  They are Sharon Martinson, AIG Securities; Steve Pinnow, Investments Centers of America;  James English, PrimeVest Financial Services;  Harry Braddock, Reynolds Insurance Agency;  Gary Lybeck, First Western Insurance;  Blake Hanson, Securian Financial; and Kyle Aschenbrenner; Northwestern Mutual.  
Be sure to check out our local events on our website at; http://minot-advisors.com/maifa/events.htm and join us for the upcoming CE Blitz that will be held on December 14th, and the LTC Partnership Training on December 21st or January 11th.  For the upcoming CE and LTC training, view the brochure at: http://www.minot-advisors.com/maifa/blitz.pdf 
NAIFA’s advocacy team is always at the forefront of initiatives designed to protect and advance your business interests.  NAIFA is constantly working on monitoring legislation that spells out potential risk for the products you sell to opposing bills that clearly pose a threat.  Check out this site to read more about how NAIFA protects your business:  http://www.ndaifa.org/membership/advocacy1.pdf
Petitioning your government is your right, and unfortunately, so is remaining passive and silent.
You have three precious opportunities to become active in advocacy—and we strongly encourage you to take advantage of them. The first is through the Political Action Committee (IFAPAC), you can make a financial contribution (from $50 to $5,000 per year) to a fund that supports candidates for elective office. The second is by joining the Advisors Political Involvement Committee (APIC) and becoming a contact to an elected representative. And the third is by responding to NAIFA Action Alerts. If you want the decision-makers to take a stand on an issue that is important to the financial well-being of your clients and your business, you have to make your opinions known. 
«First_Name», thank you for your membership in NAIFA.  We encourage you to join us for the monthly meetings if you are not already attending.  They are held the second Friday of each month, September through May at Seven’s Restaurant at 11:30 AM.  In addition, we ask that you help us grow our membership by inviting potential members to the membership meetings and getting them acquainted with the work of NAIFA.  
As one of your leaders in the local NAIFA – [local name] association, we look forward to your continued support.  Also, if you’d like to become more involved in the activities of NAIFA, feel free to contact me at anytime.  I can be reached at XXX-XXXX or email me at [myemail@email.com].  
Again, we appreciate your continued support of NAIFA.
Yours in success,
[Membership Chair’s Name]
Membership Chairman

A Call to Action





Although Paul Revere earned his living as a silversmith, he is best remembered for his volunteer work. This is not surprising. As Susan Ellis, author of From The Top Down: the Executive Role in Volunteer Program Success, wrote, all activism is volunteering because it’s done above and beyond earning a living and deals with what people care passionately about. Fiber optic cable has replaced horses and you can’t fit a tricorne over a Bluetooth earpiece, but the schema of participatory democracy is the same—if you want changes, you should get noticed by the people empowered to make those changes.  NAIFA wants you to make yourself heard to your elected representatives.








